
Growing your blog requires more than just good content; you have to follow 
a strategy to grow your platform. Here are seven ways to increase tra�c to 

your blog to generate more leads and sales.

Social media is a powerful platform for 
business owners and entrepreneurs to 
promote their blog content. Research shows 
more than 3.6 billion people were using 
social media worldwide in 2020, with that 
number expected to increase to 4.41 billion 

by 2025.3

With video content expected to account for 
more than 82% of all consumer internet tra�c 
in 20224, it’s clear that video is a powerful way 
to generate interest, build trust, and increase 
sales. Some of the most powerful forms of 
video content include educational/how-to 
videos, event videos, and explainers/tutorials.

With Google currently accounting for 85.55% of 
the search engine market1 and using more than 
200 factors in their algorithm for ranking 
websites2, proper keyword research is an essential 
part of any SEO strategy. By identifying the 
keywords your audience is searching for, you can 
tailor your content and marketing strategy around 

these subjects to drive more tra�c.

1. Invest in proper keyword research

2. Promote your blog content
on social media

3. Include video content on your blog

You can increase your reach and build a 
larger audience by optimizing your blog 
content for accessibility. With more than 
one billion people (approximately 15% of the 
world's population5) living with some form 
of disability, it’s essential to ensure that your 

content is easily accessible to everyone.

4. Optimize your blog for ease
of accessibility

One of the most overlooked ways to 
increase your blog’s reach is to personalize 
your content to your audience. With 85% of 
customers feeling like they are not receiving 
value from brands they engage with7, it’s 
essential to provide your audience with 
content specifically tailored to their needs 

and to avoid being generic.

6. Personalize your blog to your
audience

When you respond to comments, you build 
relationships with your readers and show them 
that you care about their opinions. Studies 
show that 57% of people will increase their 
spending with brands they feel connected to, 
and another 76% will choose to buy from such 

brands over competitors.6

5. Interact with your audience
in the comments

Every good piece of content needs to include a 
call-to-action (CTA) at the end to ensure that 
your audience knows what to do next. The right 
CTA can increase your conversions, with 
research showing that a personalized CTA has 
the power to convert leads 202% better than 

your basic CTA.8

In today’s digital age, a blog is one of the most powerful ways to reach consumers. 
By incorporating the seven tips outlined above, you can optimize your blog 
content to increase your reach and build a larger audience. As a result, you will 

have more opportunities to generate sales.

5. Include a CTA at the end of each blog

Get more tips for optimizing your brand's blog
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7 - https://www.gartner.com/en/documents/4002809
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For more great tips on creating a website that generates leads and 
converts, check out BBB.org.


